
What is Peer-to-Peer or P2P Fundraising?

Peer-to-peer fundraising allows you, as an individual, to create a personal fundraising page on behalf of

Refuge for Women. Your fundraiser will include a financial goal, end date and personal message. You will

then be able to share your fundraising page with friends, family, and community for donations.

How does P2P Fundraising help Refuge for Women?

P2P fundraising is extremely valuable because it helps us connect with more people! When you reach

out to your network on our behalf, you are increasing awareness of our organization and the issue of sex

trafficking in critical ways. Word of mouth and proper education is key! In addition, people are much

more likely to financially support people they know and love in their goals rather than organizations with

whom they are unfamiliar. Rather than being dependent on instant mass appeal through a Facebook ad

we can trust our community’s community to come through for our funding needs.

How do I set up my P2P Fundraiser?

On the Runner’s Toolkit page, click on the button “Set up Your P2P Fundraiser”. You’ll be directed to a

page with our Refuge for Women locations. Please select your location. Fundraise Up will walk you

through a few simple steps to get started...you’ll need to know your goal amount and an end date for

fundraising. Be ready with a picture of yourself to add for a more personalized touch!

Once you’ve completed these steps, you’ll be emailed a link. This link is all you need to start directing

people to your fundraising page!

I set up my P2P, what do I do next?

Here are some quick tips for a successful fundraiser!

1. Get the Ball Rolling: No one likes to be the first. That’s why it’s a good idea to get your

fundraising off to a good start by making the first contribution. This will make others more likely

to get involved.

2. Have a Why: Let people know why you’re fundraising for Refuge for Women! What got you

involved? What makes you passionate for this cause?

3. Start with Your Close Contacts: Try connecting with a few key people in a personal way before

immediately going to social media. Send an email to your inner circle and try to build up some

momentum!



4. Post on Social Media: After you’ve connected with your inner circle you’re ready to get the word

out! It’s always a good idea to use multiple platforms. You can also choose to personally and

publicly thank your donors by tagging them in a post. This will help get your message out even

more.

5. Reengage: Don’t be afraid to follow up! Emails are easily missed or put off. Consider connecting

in other ways such as by phone. Use email to keep people up to date with your progress as you

hit various milestones – 50% raised, 75% raised, etc.

6. Continue Thanking and Updating Social Media: As more of your network gets behind your cause

be sure to thank them and keep them updated on your progress.


